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WINSTON CONYERS



Personal Real Estate Corporation, CLHMS, CNE
Senior Vice President of Sales

Karen has lived in White Rock BC since 1965. She has a
special knowledge of the area, having watched the City by
the Sea grow from a cottage town for Vancouverites, into a
desirable housing destination due to its sunshine and
proximity to beaches, the US border, three international
airports, excellent schools and safety.

Karen became a Realtor®  in 2008 after working in various
sales and office environments. Karen specializes in White
Rock/South Surrey & Fraser Valley residential properties
and is excited to be associated with Sotheby’s
International Realty Canada in White Rock and to be a part
of this successful team of real estate professionals. Karen
was active as a member of the Board of Directors on the
Fraser Valley Real Estate Board for 5 years and is
currently Chair of the Granting committee and Director of
the Fraser Valley Realtors Charitable Foundation. Karen
also chaired the Professional Standards Committee. Her
sales volume saw her promoted to Senior Vice President.
Years volunteer work as president of a local non-profit,
Karen has been active within her community and has
volunteered for many Rotary Int’l. events with her husband.
Karen was also very active within the school system while
raising her two children. Karen constantly seeks out new
opportunities to grow her knowledge and expertise to
better help her clients through the continuing education as
well as external certifications such as Certified Negotiation
Expert, and Certified Luxury Home Marketing Specialist.
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REALTOR®  - Conyers & Associates

Now licenced for 20 years and a background in sales and
management for many years before that, joining Sotheby’s
International Realty Canada in partnership with wife Karen
was a natural step for Winston Conyers. His passion for
bringing people together for real estate transactions is
matched only by his passion for a better community through
his work with Rotary International and many local community
groups over the years. 

Winston bases his business on two core values: building client
trust and sharing a passionate knowledge of real estate. A
versatile communicator and effective and charismatic
representative, Winston understands that his clients are
making a major investment of time, money and energy. He
prides himself in working professionally and efficiently to make
the experience enjoyable for buyers and profitable for sellers.

Winston works closely with his wife Karen, who sat on the
Fraser Valley Real Estate Board for years, is a past chair of
the ethics and professional standards committee, is a Certified
Luxury Home Marketing Specialist and a Certified Negotiation
Expert. Raising a blended family with 6 children in White Rock
has brought a very specialized knowledge of the area, the
school system, sports & cultural events and activities.

A true British Columbian, Winston has lived in the seaside city
of White Rock for over 30 years and loves the differences and
subtle nuances that each neighbourhood and surrounding
community offers. He is an active supporter of many charity
organizations, currently a director for Kindred Community
Farm, helping at-risk youth and rescue animals, also a
volunteer for Rotary’s polio plus program for the global
eradication of polio.

His passions extend beyond real estate to travel, racket
sports, instructing acroyoga and spending time with four
successful grown sons, his loving wife & partner, Karen and
their two dogs, Ruby & Gomez.
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THIS HOME SELLERS' GUIDE PROVIDES A GENERAL

OVERVIEW OF BASIC ESSENTIALS. TO RECEIVE

FULL-SERVICE SUPPORT AND REAL ESTATE

ADVICE TAILORED TO YOUR PROPERTY, LOCAL

REAL ESTATE MARKET AND PERSONAL NEEDS,

VISIT CONYERS.CA TO SCHEDULE A

PERSONALIZED AND COMPLIMENTARY

CONSULTATION.
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KAREN AND WINSTON CAN ASSIST WITH THIS.
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Ensuring your home sells at fair market value within a
reasonable period of time is dependent on your pricing
strategy. Karen and Winston will help you create the ideal
strategy based on the following factors.

To calculate the fair market value of your home, Karen and
Winston will prepare a Comparative Market Analysis (CMA)
report summarizing properties in your area with similar
square footage, construction, age and condition that have
recently sold or are currently on the market. Recent
comparable sales and listings are two of the most important
factors impacting fair market value. Comparable listings that
expired before they had a chance to sell also offer an
indication of the fair market value of your property.

There some extraordinary homes and estates that have
few or no comparable. In these cases, preparing a CMA
requires specialized expertise that Karen and Winston can
provide. If your property falls into this category, please visit
conyers.ca to schedule a complimentary consultation.
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Conyers'.
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In addition to offering basic marketing services available
through other real estate companies, Conyers' will build a
customized marketing plan for your home that is tailored to
reach the most relevant and qualified real estate buyers
through online, social media, mobile, print and traditional
marketing.

Karen and Winston showcases your home to more quality
buyers than any other real estate company in the world. Our
associates offer the highest caliber of service, discretion and
marketing, regardless of your home's size, neighbourhood or
price point.

Karen and Winston Conyers, experienced realtors in the White
Rock real estate market, understand the importance of an
online presence to connect with clients. With close to 90% of
homebuyers using the Internet in their search, they leverage
digital platforms effectively. Whether buying or selling, their
expertise ensures a seamless and successful real estate
experience for all clients.
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1. Agree on a listing price

2. Decide when to go to market

3. If necessary, do another market analysis at that time

4. Sign all the paperwork

5. Approx two weeks before the MLS active date order photos
and floor plan

6. Try to organize both photos and floor plan for same day and
time, but that doesn’t always work

7. Order strata documents if strata property

8. Have everything in hand before the listing goes live on the
MLS

9. On active day I email a copy to you to check over and then I’ll
make any necessary adjustments

10. The listing will then be entered into the Sothebysrealty.ca
website and once approved, it will be activated on the
Sothebysrealty.com website and feed out to the affiliates.

11. You will receive invitations to view the statistics weekly via
the Folio account, and I will set up a seller’s view on the MLS
system for you to log into where it’ll show activity via the MLS
– such as number of viewings by Agents, Buyers and if the
property has been favorited by Buyers, as well as
neighbouring properties that are for sale

STRATEGY AND TIMELINES

12. We can add you to a program called Homebeat that shows
you what is happening in your area, homes that are similar to
your that are for sale and sold

13. We advertise regularly on our Instagram, Facebook, and
YouTube channels, as well as Linked-In pages and Twitter.

14. We advertise in the local Real Estate Guide which is a
monthly publication mailed to all households in our area, but
is also accessible online

15. We have a preferred agent presence on REW.ca

16. And then we manage the showings.
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Once your home is listed on the  market, Karen and Winston
will advise you on how showings and open houses fit into the
marketing and selling strategy and will work with you to
facilitate them. They will also provide you with feedback on 
 your property from prospective buyers so you can adjust the
presentation of your home, or its price, accordingly.  
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Karen and Winston will help you evaluate and negotiate offers
from potential buyers in order to protect your legal interests,
and to ensure you are optimizing the price and conditions
surrounding the sale of your home.
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Karen and Winston will help you assess each incoming offer to
determine whether it's right one for your unique needs and
circumstances.
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On possession day, Conyers' will help you coordinate the
handing over of keys to the buyer.
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